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For over 60 years N.1 for lift hydraulic systems.

Leader with more than 800,000 lifts worldwide using GMV technology.

IN RESPONSE TO THE DEMAND 
FOR “NON PROPRIETARY” LIFTS
allowing SAVING UP TO 2/3 TIMES THE SALE VALUE OF A LIFT 
over the economic life cycle

www.gmv.it

GMV OPEN LIFTS

GMV 
THE COMPANY 

THAT IS 
HAPPY WHEN 

YOUR LIFT 
DOES NOT 

STOP!

“

“



32

4 GREAT REASONS 
TO CHOOSE GMV LIFTS

THE LIFT MARKET: “PROPRIETARY” 
AND ASSEMBLED LIFTS

In recent years, the concept of the “non proprietary” lift has become increasingly widespread; this began in North America, whe-
re GMV has been very active for some time, in opposition to the operational methods of lift manufacturers who, by supplying 
“protected” products which often contain components with planned obsolescence, can impose an expensive maintenance 
service and high repair costs.  This type of lift is defined as “proprietary”, in other words the producer can in effect be considered 
the true owner of the lift, even after it has been sold and installed in the building, as it is not possible - practically - for another lift 
company to provide efficient maintenance based on free market  principles due to the difficulty of sourcing the necessary spare 
parts and technical support, or because these are supplied at very high prices and are extremely tricky to install in technical 
and logistical terms. The “ NON PROPRIETARY “ lift concept is the extension to the Lifts sector of the “Open Source” concept 
present in the IT sector.
Certain firms in the lift sector have not always acted transparently and this is evidenced by the fact that some of the largest of 
them have been fined substantial sums by the European anti-monopoly authorities on several occasions (almost a billion euros 
by the European Commission in 2007).
Other smaller companies supply lifts by assembling components whose origins are often undeclared, and with an uncertain 
future, which means that there is no guarantee of the future availability of parts. In this case the cost to the owner of the lift may 
be higher over the system life cycle, since the cost of future spare-parts and repairs are always payable by the owner.

GMV OPEN LIFTS: 
IN RESPONSE TO THE DEMAND 
FOR “NON PROPRIETARY” LIFTS

GMV, which produces all the components of the lift but does 
not carry out maintenance, set itself the goal of responding 
to the market demand for a product with no restrictions on 
maintenance and which guarantees genuine, limited run-
ning costs. It has therefore developed “open lifts”, free from 
components designed to have a short life (without planned 
obsolescence), for which it offers the end client - the owner 
of the lift - an extended warranty of up to 10 years for supply 
of parts free of charge (called “GMV 10”); this is renewable 
for a further 15 years. Added to this is the security of parts 
availability, diagnostic tools and technical assistance for up 
to 25 years, in other words for the entire expected life cycle 
of the lift.
This extension to the ten-year guarantee allows the end 
client to own a “non proprietary” lift.
GMV is one of the first European firms to offer “non proprie-
tary” lifts with scheduled costs.

1
Product quality, proven 
by the 10-year warranty 
extension (renewable for 
other 15 years), appraisable 
at 30% of the total value of 
the lift

3
Lower cost of the lift in the 
economic life cycle, allowed 
by the Glocal formula and 
the warranty extension, whi-
ch represents another 30% 
of the lift value

2
A more efficient and 30% 
cheaper maintenance 
service compared to the 
market values practiced by 
multinational companies, 
which a local lift company 
can provide

4
The security of having the 
property of the lift, given by 
a “non-proprietary” lift, and 
the certainty of having a 
clear and established cost 
for 10 years for maintenance 
service and spare parts 
required
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SAVINGS UP TO 2/3 TIMES 
THE SALE VALUE OF A LIFT OVER 
THE ECONOMIC LIFE CYCLE

GLOCAL ORGANISATION

WHY THE “NON PROPRIETARY” 
ISSUE IS RELEVANT

WHAT WE RECOMMEND DOING 
IN THE CASE OF NEW INSTALLATIONS

We have estimated that up to 2/3 times the sale value of a lift can be saved over 
its economic life cycle if a “non proprietary” lift is used as opposed to a “proprie-
tary” lift. 
The reason for this is that companies which supply  “proprietary” lifts are likely 
to adopt a policy of low purchase cost compensated by high running costs, and 
also these companies usually have very high overheads as they are responsible 
not only for production, but also for installation and maintenance, and therefore 
they need a widespread network.

GMV uses the modern organizational concept of GLOCAL (GLObal Company Acting Locally).
The GLOCAL formula consists of a combination on the one hand of a company operating on the GLOBAL market, such as 
GMV, which can make ongoing and consistent investment in research and development and economies of scale in production 
so as to ensure products which are technologically advanced; and on the other hand of the installation, services, customer 
care, expertise, proximity, flexibility and economic terms provided by our DEALER, the LOCAL lift supplier.  This formula has 
already been in place for some time in many other strategic sectors of the global economy, where client service is a key fac-
tor, such as the refrigeration and automotive industries, but also in the construction sector, where the producer (of boilers, for 
example) is not the same company that installs/maintains the product (trusted local craftsmen).
The fact that GMV is concerned solely with production and not with maintenance means that there is no conflict of interest, 
which could otherwise occur in the case of production and maintenance of the same product by the same firm.

GMV FACTORY IN NOVARA - ITALY GMV DEALER

In North America many terms of contract specify ”non proprietary” lifts, and this 
issue is likely to become more common in Europe before too long.  We believe it is 
important for investors, architects, building companies and the owners of proper-
ties with lifts to come to terms with this issue now, both in their own interests and 
in the interests of their clients, for the following reasons:

 Running costs for  “proprietary” lifts are approximately double compared to  
“non proprietary” lifts

 In the States, “proprietary” lifts are considered those whose maintenance is not 
unrestricted, since the “true” proprietor of the lift can effectively be seen as the 
producer, because only the producer can provide maintenance services

In the case of modernization, we recommend the complete replacement of the lift system with one of our “non proprietary” open 
lifts. To start with, occasional modernization of the various components does not constitute having a “non proprietary” open lift 
and does not allow you to save up to 2/3 times the sale value of a lift over its economic life cycle, as the firm which carries out 
the repairs will always remain - effectively - the “true” owner of the lift. Moreover, carrying out successive modernizations often 
does not improve the image of the building. GMV offers the possibility of financing to apartment blocks and individuals for the 
replacement of lifts, arranged through reputable credit providers.

Ask your trusted lift supplier for a quote for the installation of one of our “non proprietary” open lifts, or ask us directly: we 
will supply it through one of our dealers.

Insert in the specification or the request the stipulation that a GMV “non proprietary” open lift is required, in other words:
 One which can be maintained by any specialist company at a competitive and planned cost
 Ensure that replacement parts are guaranteed directly to the end client with an extended warranty for the free provision 

of parts for up to 10 years, renewable for other 15

WHAT WE RECOMMEND DOING 
IN THE CASE OF MODERNIZATION
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Continuous and consistent investment in research and development have led GMV to a position of leadership in 
product innovation, thanks to the development and launch on the market of tailor-made, highly customizable lifts.

THE NEW GREEN LIFT FLUITRONIC MRL IS AN 
EXCEPTIONAL LIFT FOR UP TO 5 OR 6 STOPS, FOR 
THE FOLLOWING REASONS:

 It has overcome all the negative features associa-
ted with old-style hydraulic lifts by many produ-
cers of traction lifts, thanks to Fluitronic Technology:
- Zero pollution: biodegradable eco-friendly fluid, exemp-

ting the operator from civil responsibility in the event of 
accidental spillage. No oil.

- Lower energy use: more efficient dry motors, electroni-
cally controlled valve, lightweight cabin/arches; reduced 
size counter.

- Greater comfort and performance: electronically control-
led valve.

 It is anti-seismic (compliant with level 1 required by EN 
81.77 standard).

 Reduced shaft dimension with no project limit:
- MRL solution with very compact cabinet (L 440 x D 300 

x H 2000 mm) containing control panel and power unit 
with dry motor.

- Car with variable sizes.
- Available in GLF SLIM version with technical spaces simi-

lar to those of a Home Lift.
- Available in version with reduced pit and/or headroom.

 High quality, which permits to extend the warran-
ty period up to 10 years.

 It has significant advantages over traction lift sy-
stems with gearless mechanisms and permanent ma-
gnet motors:
- System cost (to the lift supplier) lower by more than 20%.
- Running costs for the lift 30% lower over 10 years.
- Simple construction and maintenance.
- Emergency device with built-in door opening in case of 

power cut.
- Rescue system gravity-based.
- Mrl solution with machinery and control panel directly ac-

cessible from outside the lift shaft.
- Assembly in 80 hours for 4 stops, 1 access.

 Load does not affect the building structure.

Lift cost

Running costs 
for 10 years

Installation 
and maintenance

Availability of parts

Safety

Promptness 
of emergency help

Resistance 
to earthquakes

Noise on top floor

Assembly time

COMPARISON

Respect 
for the environment

Energy consumption

Power installed

Comfort 
and performance

10-year warranty*

GLF MRL OLD-STYLE 
HYDRO

MRL 
GEARLESS

* *

PRODUCT INNOVATION

* The warranty can be extended up to 10 years * The warranty can be extended up to 10 years

THE NEW GREEN LIFT TRACTION MRL IS THE PER-
FECT TRACTION SOLUTION FOR THE FOLLOWING 
REASONS:

 Reduced shaft dimension with no project limit:
- Significantly less space required for the lift system in the 

GLT Omega Extra Slim version (mechanics on coun-
terweight side reduced to 195 mm).
It is thus possible to obtain a larger car size with the 
same shaft width or, vice versa, narrower shafts with 
the same car width.

- Car and frame with variable size.
- Available in MRL version or with machine room.
- Available in version with reduced pit and/or headroom 

(EN 81.21).
- GLT Sigma version available with adjacent entrances.

 High quality, which permits to extend the warran-
ty period up to 10 years.

 Safety
All the electrical equipment in the GLT MRL version is 
located outside the shaft, housed in a specific cabinet 
above the floor door that can be easily accessed to per-
form maintenance, repair and emergency operations in 
complete safety.

 Comfort and energy efficiency.
 The load does not affect the building structure.

GREEN LIFT® TRACTION MRL

In North America there is a widespread idea that the lift influences 50% of the image of a building.  This is because anyone 

entering the building spends an average of 50% of the time needed to reach their destination in the lobby area in front of the lift, and then 

in the lift itself. It is extremely important to make the most of the doors and the lift cabin, which give the building entrance its character. 

Personalizing the entrance hall is much less difficult and expensive than refurbishing the rest of the building, which accounts for the other 

50%. Techniques have been developed for improving entrances in line with the image desired for the building, consisting of customizing 

the lining of the doors, at least on the main floor, the walls of the cabin and sometimes the control panel in the cabin.  GMV lifts have a 

tailor-made cabin and are designed to be extremely “elastic”. The wall panels are simple to change and can be easily customized, as can 

the cabin control panel. Glass-walled cabins are also available. We can supply doors without padding, to allow maximum freedom when 

designing the interior of the entrance hall. Our Home Lifts with fluitronic technology can feature doors on each floor to match the other 

doors in the building



GMV S.p.A.

Sales & Export Office:  
Strada per Biandrate, 110/112
28100 Novara (NO)
Tel +39 0321 67 76 11
Fax +39 0321 05 77 15

Headquarter: 
Via Don Gnocchi, 10
20016 Pero (MI)
Tel +39 02 33 93 01
Fax +39 02 33 90 379
e-mail: info@gmv.it
www.gmv.it

Novara
Milano

GMV’s quality systems are certified. 
Furthermore, we have introduced the “6 sigma” 
concept as a total quality philosophy, up to the 
complete testing of the products.

We reserve the right to modify the reported 
specifications, in any part, without notice.

GMV worldwide
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GMV is a multinational group producing lift components and systems. Until now the brand has not been publicized 
in the construction industry, but it is well-known to operators in the specific lift sector, as some 800,000 lifts around the 
world move using GMV technology (in Europe, approximately 1 lift in 6 is fitted with GMV-manufactured components). 
The group has bases in 3 continents and operates worldwide.
GMV offers a comprehensive range of state-of-the-art elevator systems for new builds, restorations and replacements: 
lifts, home lifts, hospital lifts, goods passenger lift and vehicle lifts.


